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March 17, 1983

Dr. Cecil O. Thamas, Chief
Standardization & Special Projects Branch
Division of Licensing

U. S. Nuclear Regulatory Camission

Phillips
7920 Norfolk Avenue
Bethesda, Maryland 20014

APPLICATION FOR WITHHOLDING PROPRIETARY
INFORMATION FROM PUBLIC DISCLOSURE

REFERENCE: Northern States Power Campany letter to C. O. Thamas, dated March, 1983
Dear Dr. Thomas:

The proprietary material for which withholding is being requested by the
Northern States Power Campany is further identified in an affidavit

signed by the owner of the proprietary information, Westinghouse Electric
Corporation. The proprietary material for which withholding is being requested
is of the same technical type as that proprietary material previously submitted
with application for withholding AW=77-47. The affidavit AW-77-47 submitted to
justify the previous material is equally applicable to this material.

It is respectfully requested that the infomation which is proprietary to
Westinghouse and which is further identified in the affidavit be withheld from
public disclosure in accorcdance with 10CFR Section 2.790 of the Cammission's

requlations.

Accordingly, this letter authorizes the utilization of the accampanying affidavit
in support of the Nerthern States Power Campany.

Correspondence with respect to the proprietary aspects of the application for

withholding or the Westinghouse affidavit should reference this letter,
CAW-83-20, and should be addressed to the undersigned.

Very truly yours,
— 8303310287 830322 m
PDR ADOCK 05000282 Wd/mc)
P PDR Robert A. Wiesemann, Manager
Regulatory & Legislative Affairs
/dlb

ccs . C. Shamaker,
Offlce of the Ebcetmt:.ve Legal Director, NRC
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AFFIDAVIT

COMOHMEALTH OF PENNSYLVAILIA:
SS
UNTY OF ALLEGHERY:

pefore me, the undersicned authority, personally appealed

Robert A. Wiesemann, whe being duly sworn according to law,

aposes and says that he is authorized to exccutz this Affidavit

on behalf of Westinghouse Zlectric Corporation (" 2stinghcuse”)
and that the averments of fact set forth in this Affidavit are true
and correct to the best of his knowledge, informaticon, and belief:

T’,Lg (?h// /' WA 2 K '7

Lo lar

Robart A. Wiesemann, iianager
Licensing Programs

Sworn to and subscribad
before re this & 7S day

of /’ ZA04 , 1877.
//17 ///’/(
’,’ /,/ ¥ ///
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Notary Pudlic
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THE HATUPE OF THE COMPETITION IN THE NUCLEAR BUSINESS

Hest1ngh0use‘s principal competitors in the nuclear steam supply business
are Babcock & Milcox, Cowbustion Enginearing, and General Electric. The
principal U, S. competitors in the nuclear fuel fabrication business are
Babcock & MWilcox, Combusticn Enginecering, Exxon, and General Elcctric.
With the exception of General Electric, these competitors are new entries
in the business with substantially smaller investments in technology.
Westinghouse also has competition from foreign fabricators. This con-
petition can drastically affect our ability to obtain contracts in the
international market. Specific competitors inclucle ASEA-ATC:H (Swedan),
Kraftwerk AEG (Ggrmany). Framatcme (France), BNFL (Great Britain), Enusa
(Spain), Mitsubishi (Japan), and Fabricazicne iucleari (Italy).

Both the nuclear steam supply and the nuclear fuel fabricaticn businesses
involve higch technology, and competition is on the tasis of that high
technology rather than on price. Only if competition centinues based on
technology will Westinghouse be able to recover its substancial invest-
ments in technology and product development.

- EFFECT OF RELEASE OF INFORMATION OM WESTINGHOUSE CCMPETITIVE POSITION

If, as a matter of general practice, cost or price information or infor-
mation about the basis on which Westinghouse makes its business judge-
ments were made publicly available, it would have the general effect of
altering the nature of competition from a technology base to a price
base. This would change the entire complexion of the business and drive
it toward a low investment-low technology development business. Under
such circumstances, those in the business with heavy unrecovered invest-
ments in technology such as Westinghouse would have difficulty competing
successfully with those who have made relatively small investments since
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business would tend to go to the lowesti cualified -il.2r. The general
public would also suffer in that they would be deor-ivad of the benefits
of techneiogical developments that would most 1ik.7~ Tar exceed any
short-torm benefits derived frem lower prices. LY _wise, a general
practice of making publicly available information ":tained from invest-
ments in tachnolegy would crable compatitors to 52 2fit without having
to mak2 commensurate investmants. This would s+i7 2 the incentive for
further invastments in technology and drive the Lucsina2ss to price-
based conpetition instead of competition on the Socis of technology with
the same end results as in the case of disciosur: of cost or price infor-
maticn.

in:

(1) Basic data resulting from research cnd <zvelopment.

'(2) Analytical methcds and models.
(3) Datails of our designs including wargins, tolerances, etc.

(4) The knowledge of what data to prescat and how to nczsant the
data to satisfy iAC licensing requirements. H0TE: In the
current 11cens1ug environment, th: cepability to obtain
lTicensing approval has become vers important in the market-
place.



“pqpvv.oﬂ-cﬂcvrg hnnqn'p’-nn ry o
sl A S s s e, s v bbablus b Vi e e -
.

The above identified in7srmation is of considerable ccumercizl adventage
to the competitors of !lectinghouse to the extent that it climinates the
need for similar investments in technology.

RELATIOLSHIP OF INFORSATION SSUSHT TO BE WITHHELD FRCM FUCLIC

DISCLOSURE TO WHAT 1S SCUGHT TO RE PROTECTED

INFORHMATION SCUSHT TQ LE MITHHELD

The infoermation sought to be withheld in this repert iﬁ-]ud aes conclusions
regarding thermal, physizal, chzmical and mechanical properties of fu2l
and core component materiils based upon Westiungiicusc experinantal data
and an extensive litaraturs survey and data reducticn progrzn. The
report also contains llestinghouse material specifications. The release
of this information wouid result in the following competitor benafits:

POTENTIAL ADVANTAGES TC CCHPETITORS

1. It would allew corpetitors to verify their material property
design values by mare reference to the Westinghouse Report without
having to expend the time, resources and funding otherwise necessary.

2. For the materials listed in the report, the data presented would
enable competitore to dJdatermine to a close approximation some of
the final heat treatmzents, processes, densities, etc., used by
Westingiousa. ;

Knowlcdge of the matzrisls properties prasented, or the implied
specifications miy pazrmit competitors to either relax their material

)

spacifications or raoduc2 dasign ?=rgins, either of which circum-
stances could lead to sales advantages detrimental to the Westinghouse
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LRVESTHENT BY WESTINGHOUSE IN WHAT IS SOUGHT TO BE PROTECTED

Cee———

It is estimated that four to five man-yeairs of engincering and ore mar-
year of technician effert, amounting to approximataly $500,000 was
expended to perform the literature survey, obtain kestinghouse experi-
mental data, perferm dotailed analysis of selected data and to derive
acceptable design cquaticns and valuas.

Competitors could obtain the equivalent information, with difficulty, by
investing a similar sum of money and provided they hzd the appropriate

resources available and the requisite experience.

POTENTIAL HARM TO WESTINGHOUSE

Ke believe there is a likelihood of substantial harm to the competitive
position of lWestinghouse if the information sought to be withheld is
publicly disclosed, which could result in a loss of revenue to Jdesting-
house of approximately 510,500,000 in potential first-core and $7,000,000
.in potential reload fuel business. '

Further the deponent sayeth not.



