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Westinghouse Water Reactor sax 355

Electric Corporation Divisions Pittsburgh PSYlSy!Vania 15230

October 18, 1982
AW-82-61

Dr. Cecil 0. Thomas, Chief

S.pecial Projects Branch
Division of Project Management
U. S. Nuclear Regulatory Commission
Phillips Building
7920 Norfolk Avenue
Bethesda, Maryland 20814

APPLICATION FOR WITHHOLDING PROPRIETARY

INFORMATION FROM PUBLIC DISCLOSURE

SUBJECT: " Westinghouse Wet Annular Burnable Absorber Evaluation Report,"
WCAP-10021, Revision 1 (Proprietary)

REF: Westinghouse Letter No. NS-EPR-2670, Rahe to Thomas, dated
October 18, 1982

Dear Dr. Thomas:

The proprietary material transmitted by the reference letter is of the same
technical type as that material previously submitted concerning the material
properties of Westinghouse core components. The affidavit submitted to
justify the material previously submitted, AW-77-47, October 25, 1977, is
equally applicable to this material.

Further, the previously submitted affidavit AW-77-47 was approved by the
Commission by letter Stolz to Wiesemann, dated February 8,1979.

Accordingly, withholding the subject information from public disclosure is
requested in accordance with the previously submitted affidavit, a copy of
which is attached.

Correspondence with respect to this application for withholding or the accom-
panying affidavit should reference AW-82-61, and should be addressed to the
undersigned.

Very truly yours,

/bek Robert A. Wiesemann, Manager
_ Attachment Regulatory & Legislative Affairs _

cc: E. C. Shomaker, Esq.
Office of the Executive Legal Director, NRC

8211030220 821018
PDR TOPRP ENVWEST
C PDR
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AFF1 DAVIT
-

00:';10::'.:E/,LTkl 0F PET:::SY'l. :IA:
'
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COUlTY OF ALLEGHE||Y: f

,

t
.

the undersigned authority, personclly appeaf edIlefore r.13,
Robert A. Uicsee. ann, who t'eing duly sworn acccrding to law,

'

deposes and says that he is authorized to exec.ute .his Affidavit
on behalf of Westinghouse Elt-tric Corporation ("|estinghouse")
and. that the aversnts of faqt set forth in this Affidavit are true -
and correct to the ,best of his knowledge, information, and belief:

.

.

.

R.ithu 1. |b t' .|r -|||. I.'||l..
'

-

_Rober t !. 1.ieseriur.n, :.anager.

'

Licensing Progra.:s- '

-

.

Sworn to and subscribe'd
before pc this 2.7 day
of
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Jd !n'.! , 19,7.7.
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AW-77-47- .

Tile !!AluPr. Or Tite C0'"'ETIT10'! If TiiE fPJCLffiR CilSII:T55
.

Westinghouse's principal competitors in the nuclear steam supply business
Theare Babcock & '!ilcox, Coa bus tion Engineering, and ';eneral Electric.

.

principal U. S. competitors in the nuclear fuel f6brication bu'siness are
Cab cck 5 '. ilcox, Cc:.".u:ticn En'.,incerir;g, Enron, ar.d General Electric.

exception of General Electric, these corrpetitors are new entriesWith tho
in the business with su'xtantially smaller investmcnts in technolog.

This cou-1.'estinghouse also has cc:getition frou foreign fabricators.
petition can drastic 611y af fect our ability to obtain contracts in the
internctional market. Specific competitors inclu::e /. SEA-ATC:: (S;;edan) ,

Kraf twerk AEG (Gerra .y), Fraenome (France), C: FL (Great Britain), Enusa

(Spcin),11itsubishi (Japan), cnd Fabricc:icne :Ncleari (Italy).

Both the nuclear steam supply and the nuclear fuel fabrication businesses
involve high technolocy, and competition is on the basis of that high
technology rather than on price. Only if competition continues based on

technology will Westinghouse be able to recover its substantial invest-
ments in technology and product development.

- EFFECT OF RELEASE OF !!:FOR:'ATI0i 0: !!ESTI::GHOUSE C0fiPETITIVE POSITIO:t

If, as a matter of general practice, cost or price information or infor-
mation about the basis on which Westinghouse makes its business judge-
ments t.ere made publicly available, it would have the general effect of
altering the nature of competition from a technology base to a price

This would change the entire couplexion of the business and drivebase.
Underi t toward a low investment-low technology development business.

such circumstances, those in the business with heavy unrecovered invest-
-

nents in technology such as Westinghouse would have difficulty competing
successfully with those who have made relatively small investments since
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AW-77-47
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The general.

business would tend to go to the lowest qualified bidder.
public would also suffer in that they would be deprived of the benefits
of technological develop::ents that would most likely far exceed any

Likewise, a generalshort-term benefits derived frca lower prices.
practice of making publicly available information obtained from invest-
ments in technology would cnable competiters to benefit without having

This would stifle the incentive forto nche cairmensurate investments.
further invest.ents in technology and drive the business to price-1

based competition instead of competiticn on the basis,cf technology with
the same end results as in the case of disclosur0 of cost or price infor-

-

mation.
-

.

_NIIAT UESTIi!GHOUSE SEEKS TO PF.GTECT

Westinghouse socks to protect its abili~ty to recover its investments
.

in:
.

(1) Basic data resulting from research and development.
'

'(2) Analytical methods and models.
~

-

(3) Details of our, designs including margins, tolerances, etc.

The knowledge of what data to present and how to present the
o

(4)
It0TE: In the .

data to satisfy tiRC licensing requirements.
' current licensing environment, the capability to obtain ,

licensing approval has become very important in the market-
.

' place.
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The above identified information is of considerabl
tez.:ercial advantage

to the coe;)ctitors of Westinghouse to the extent t'ut it climinates the
need for similar investments in technology.

RELATID:.51:IP GF :::F_Q'"'1,T!_C:: :C'J""T TO CE '.!!T'd!ELP jf.0:: PU:'l IC

DISCLO.5.URF TO WiMT 15 5.0.t.i'HT TO P.C PROTECTED- .-
---

It'FORWT_10:: SCUGHT TO CE UITHi.[I D

o

The information sought to be t:ithheid in this repcrt includes conclusions
regarding thermal, physical, chemical and m:cPar.i;al properties of fual
and ccre component matcrial; based upon Uestingnou.c experimant;l data

Theand an extensive literature survey and data reduction progran.
The releasereport also contains Westir.p.otse material specifications.

cf this information would re:uit in the follu. ing competitor tanefits:

.

POTENTIAL ADVA:!TAGES TO COMPETITOP.S .

.

1. It would allow competitors to verify th2ir material propc-ty
design values by mere reference to the Castin; house Report without

.

_ having to expend the time, resources ar.c' funding otherui:2 necessary.
,

i

For the materials listed in the report, the data present2d would2.
enabic competitors to determir.e to a close approximation some of|

the final heat treatments , p. ocesses, d2nsities , etc. , used by .

Westinghouse.

Knowledge of the materials prcperties presented, or the implied
.

|, 3.
specifications may permit competitors to either relax their material
specifications or reduce design margins, either of which circum-
stances could lead to sales advantages detrimental to the Westinghouse|

f marketing position.
t
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IftVESTi4EI;T BY llESTIf G!j0'J_5_E Ii! t!!!AT IS SOUCl!T TO DE Pt0TECTfD
_

lt is estimated thSt fcur to five r. tan-years of enginc2 ring and one tr.an-

year of technician ef fe: :., at:cunting to t.pprcximately $500,000 uns
hi

expended to perforr.: the li t patu. c survcy , obtain '.|astinghouse experi-
mental data, perfor.:: detailhd 2.r.alysis of selected data and to d: rive

acceptable design c:;u:tiens and values.

Corrpetitiors could obtain the equivclant infor. :ticn, with difficuity, by
-

investing a similar sum of noney and provided .they had the appropriate
'

resources available and the requisite exp2rience.
.

4

POlTriTIAL IIAnM T0 t|ESTI;;3:i3CSE
.

We believe there is a likelihood of substantial harc to the ccmpetitive

position of !!estinghouse if the information sought to be withheld is
disclosed, which could result in a icss of revenue to '.-|esting-publici:

house of approxir.:ately 510,500,000 in potential first-core and $7,000,000

.in potential reload fuel business.
.

.

Further the deponent sayeth not.
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